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Concept www.it-business.de

Mediadaten 2012 | Konzept

# 22     24. November – 7. Dezember 2014 / 24. Jahrgang / € 6,– ISSN 1864-0907

Managed Services 
iTeam und Acmeo machen ihre 
Partner fit für die IT-Services der 
Zukunft. > 14

Fachkräfte gesucht
Wie Systemhäuser im harten Kampf 
um die richtigen Mitarbeiter punkten 
können. > 34

Brilliant unterwegs
Das Acer Aspire V Nitro ist 
eines der ersten Notebooks 
mit 4K-Display. > 46

> 51

Mit einem „proaktiven Vertriebsansatz“ will Geschäftsführer 
Björn Siewert den Bergheimer Distributor als Alternative zu 
den großen Broadlinern profilieren. > 22

Siewert & Kau und 
das Lösungsgeschäft

EVENT-PORTFOLIO 2016
KONFERENZEN | FACHKONGRESSE | SUMMITS

LIVECASTS | WEBINARE

SEMINARE | CORPORATE EVENTS

www.akademie.vogel-it.com

The integrated cross-media concept for your 
successful marketing in the IT channel

With IT-BUSINESS Media you reach the decision ma-
kers in the IT trade intermedial and effectively in the 
most important phases of the decision process. 

The complete media concept of IT-BUSINESS has been 
extended with lots of creativity, passion and attention 
to details into an “all around service” for you: 360° 
Channel – what more could you ask for?

In the process you obtain the best possible backup of 
a professional and service oriented consulting team. 
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Magazine – IT-BUSINESS provides biweekly 
 thoroughly researched background information of the 
IT channel and strategic relevant business and tech-
nology knowledge.

 
Online – IT-BUSINESS.de offers all necessary infor-
mation that should be immediately and in high quali-
ty at the partners’ disposal: news, whitepapers, web-
casts and case studies as well as an extensive 
manufacturer and distributor database.

Events – The Vogel IT-Akademie imparts with its 
events the necessary hard & soft skills to a wide 
spectrum of trading partners. The target is to suc-
cessfully position yourself in the market and to foster 
business contacts. Apart from management and sales 
trainings the Vogel IT-Akademie organizes business 
summits around the topics cloud computing, virtuali-
zation, storage and IT security. Over 30,000 IT experts 
and customers have shared their experience with 
over 1,000 speakers.
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# 22     24. November – 7. Dezember 2014 / 24. Jahrgang / € 6,– ISSN 1864-0907

Managed Services 
iTeam und Acmeo machen ihre 
Partner fit für die IT-Services der 
Zukunft. > 14

Fachkräfte gesucht
Wie Systemhäuser im harten Kampf 
um die richtigen Mitarbeiter punkten 
können. > 34

Brilliant unterwegs
Das Acer Aspire V Nitro ist 
eines der ersten Notebooks 
mit 4K-Display. > 46

> 51

Mit einem „proaktiven Vertriebsansatz“ will Geschäftsführer 
Björn Siewert den Bergheimer Distributor als Alternative zu 
den großen Broadlinern profilieren. > 22

Siewert & Kau und 
das Lösungsgeschäft
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Profile www.it-business.de

IT-BUSINESS – a magazine that sets standards

# 22     24. November – 7. Dezember 2014 / 24. Jahrgang / € 6,– ISSN 1864-0907

Managed Services 
iTeam und Acmeo machen ihre 
Partner fit für die IT-Services der 
Zukunft. > 14

Fachkräfte gesucht
Wie Systemhäuser im harten Kampf 
um die richtigen Mitarbeiter punkten 
können. > 34

Brilliant unterwegs
Das Acer Aspire V Nitro ist 
eines der ersten Notebooks 
mit 4K-Display. > 46

> 51

Mit einem „proaktiven Vertriebsansatz“ will Geschäftsführer 
Björn Siewert den Bergheimer Distributor als Alternative zu 
den großen Broadlinern profilieren. > 22

Siewert & Kau und 
das Lösungsgeschäft

IT-BUSINESS concentrates channel knowledge for  
25 years and is more attractive as advertising medium 
than ever!
With 26,236 (IVW III/2015) qualified coverage in IVW-
EDA proofed quality the magazine offers you the maxi-
mum market penetration in the channel. 
Thus IT-BUSINESS is the ideal medium to convince the 
decision makers of the german channel of your pro-
ducts, solutions and expertise. 

Particular attention is paid to the channel perspective 
of the most important manufacturers and distributors 
and best practices that show how their readers cope 
successfully with the challenges in the IT market. 

It’s therefore a top source of information for IT decisi-
on makers and your premium partner for successful 
channel marketing.

360°
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 7Readership profile of IT-BUSINESS

W  Position of recipient (multiple naming)  

Executive management 59.1% 

Head of department 16.6% 

Skilled labour 11.0% 

Others   1.8% 

W  Product segments  
(multiple naming)

IT (Information Technology) 83.8% 

CE (Consumer Electronics) 31.9% 

TC (Telecommunication) 30.4% 

Printed circulation 26,600 Ex. (IVW QIII/2015) 
Distributed circulation 26,236 Ex. (IVW QIII/2015) 
Publishing Schedule every two weeks

W   Distribution of readership 
according to business focus

Source: IVW EDA circulation certificate II/2014 - I/2015

Manufacturers  
7.3%

Service provider  
11.1%

Distributors/wholesalers 4.4%

Others 9.4%
ITK-System Houses/VAR  

36.6%

Specialized trade  
31.2%
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Dates & Topics www.it-business.de

No IT-BUSINESS Spezial Date of 
publication

Ad 
delivery

Specials Date of 
publication

Fair trades & events

1 USV, cooling & climate control 11/01/2016 18/12/2015

2 Displays & graphic design 25/01/2016 18/01/2016

3 Mobile devices: notebooks, tablets, 
smartphones

15/02/2016 08/02/2016 25/02 – 26/02 IT-BUSINESS Executive Summit

4 IT accessories & gadgets 29/02/2016 22/02/2016

5 IT security 14/03/2016 07/03/2016 14/03 – 18/03 CeBIT

6 Partner programs 29/03/2016 22/03/2016

7 Data capturing & DMS 11/04/2016 04/04/2016 Storage &  
big data guide 2016

april 06/04 – 04/05 STORAGE Technology Conference

8 Education & digital  classroom 25/04/2016 18/04/2016

9 Managed services 09/05/2016 02/05/2016 12/05 – 13/05 HOSTING & SERVICE PROVIDER Summit

10 Desktop pcs & thin clients 23/05/2016 17/05/2016

11 Printing & MPS 06/06/2016 31/05/2016

12 Cloud computing 20/06/2016 13/06/2016 IT security guide 2016 june 09/06 – 07/07 IT-SECURITY MANAGEMENT & 
 TECHNOLOGY Conference

13 Big data & business analytics 04/07/2016 28/06/2016

14 Server & desktop  virtualization 18/07/2016 11/07/2016
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No IT-BUSINESS Spezial Date of 
publication

Ad 
delivery

Specials Date of 
publication

Fair trades & events

15 Industrie 4.0 & internet of things 01/08/2016 25/07/2016

16 Gaming hardware & components 15/08/2016 08/08/2016 19/08 – 21/08 Gamescom, Cologne 

17 Smart home & NAS 29/08/2016 22/08/2016 02/09 – 07/09 IFA, Berlin

18 Value added distribution 12/09/2016 29/08/2016 Virtualization & cloud 
computing guide 2016

september 13/09 – 28/09 CLOUD COMPUTING & VIRTUALISIERUNG 
Technology Conference    

19 Enterprise mobility 26/09/2016 19/09/2016 06/10 – 07/10 ENTERPRISE MOBILITY Summit

20 Healthcare IT 10/10/2016 04/10/2016

21 Storage & data management 24/10/2016 17/10/2016 26/10 DATACENTER DAY 2016

22 Digital signage 07/11/2016 02/11/2016

23 Telecommunication &  
unified communications

21/11/2016 14/11/2016 24/11 Night of IT-BUSINESS, Augsburg                                                 

24 Endpoint & mobile security 05/12/2016 28/11/2016 Year planer 2017 december

25 IT infrastructure &  networking 19/12/2016 12/12/2016 Year book highlights  
2016/2017

december

Subject to modifications.
Please ask your Account Manager for more information about Sponsorship of IT-BUSINESS Special.
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Advertising formats www.it-business.de
Your Marketing Benefit:

9 Image & Brand Awareness

9 Product & Solution Competence

9 Partner Recruitment 

9 Direct increase in sales

9 High qualified coverage

Hockey-Ad
Type area:
Outer edge 230 mm x 300 mm
Ad space 81 mm afloat
Bleed minimum 3 mm

1/3 page vertical
Type area: 
67 x 280 mm
Trim size*:
84 x 300 mm

1/3 page  
horizontal
Type area: 
200 x 92 mm
Trim size*:
230 x 101 mm

1/2 page vertical
Type area: 
100 x 280 mm
Trim size*:
117 x 300 mm

2 x 1/2 page panorama, above 
compound
Type area: 426 x 137 mm
Trim size*: 460 x 146 mm

1/1 page
Type area:
200 x 280 mm
Trim size*:
230 x 300 mm

2/1 page
Type area: 426 x 280 mm
Trim size*: 460 x 300 mm

Junior page panorama, above 
compound
Type area: 308 x 205 mm
Trim size*: 308 x 215 mm

Junior page
Type area:
141 x 205 mm
Trim size*:
154 x 215 mm

1/2 page 
horizontal
Type area: 
200 x 137 mm
Trim size*:
230 x 146 mm

IT-BUSINESS
Type area
200 x 280 mm  
(3 columns)

Magazine Trim Size
230 x 300 mm
* (please add min.  
3 mm bleed) 

2/3 page panorama 
Type area:  190 x 280 mm
Trim size*: 190 x 300 mm
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 11Rates editorial section

Quantity Discount – whole page formats

3 pages 5%

6 pages 10%

9 pages 15%

12 pages 18%

18 pages 20%

25 pages 25%

Discounts

Series Discount – page proportionately formats

from 3 x 3%

from 6 x 5%

from 9 x 10%

from 12 x 15%

from 18 x 18%

Fractional size Basic price 3 x 6 x 9 x 12 x 18 x 25 x

ad
ve

rt
is

em
en

t 
4c 1/1 page 10,900 10,355 9,810 9,265 8,938 8,720 8,175

2/1 page 19,500 18,915 18,525 17,550 16,575 15,990 14,625

Junior page / Hockey 7,900 7,505 7,110 6,715 6,478 6,320 5,925

Junior page panorama 13,800 13,386 13,110 12,420 11,730 11,316 10,350

1/2 page 6,500 6,305 6,175 5,850 5,525 5,330 4,875

1/2 page panorama 11,500 11,155 10,925 10,350 9,775 9,430 8,625

1/3 page 4,800 4,656 4,560 4,320 4,080 3,936 3,600

1/3 page editorial 6,500 6,305 6,175 5,850 5,525 5,330 4,875

2/3 page 8,500 8,245 7,650 7,225 6,970 6,800 6,375

Cover pages Basic price 3 x 6 x 9 x 12 x 18 x

4c 2nd Cover page 12,500 11,400 10,800 10,200 9,840 9,600

3rd Cover page 11,500 10,450 9,900 9,350 9,020 8,800

4th Cover page 13,500 12,350 11,700 11,050 10,660 10,400

The stated discounts from basic price are only valid 
with booking in one calendar year. 
All rates are quoted in € excl. VAT

All rates are quoted in € excl. VAT
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Advertorial www.it-business.de

Fractional size Basic price 3 x 6 x 9 x 12 x 25 x

4c 1/1 page 10,900 10,355 9,810 9,265 8,938 8,175

ADVERTORIAL

AppAssure bietet optimierten Schutz für kom-
plexe Datenumgebungen. IT Rechenzentren 
sind schwierig zu schützen, unabhängig 

davon, ob es sich um einige Server in einer Filiale 
vor Ort oder Tausende virtuelle und physische Ma-
schinen handeln. Die zunehmende Verteilung auf 
lokale, externe und Cloud-basierte Ressourcen ver-
kompliziert die Situation zusätzlich. Da ist es keine 
Überraschung, dass aufgrund der hohen Komplexi-
tät gängige Sicherungsstrategien zu ernsten Proble-
men führen. Beispielsweise:

�  Ist mehr Administrationsaufwand erforder-
lich, als Sie zeitlich leisten können

�  Ist die Strategie kurzen Sicherungsfenstern 
nicht mehr gewachsen

�  Kann nicht sichergestellt werden, dass 
Anwendungen und Daten in einem vertret-
baren Zeitrahmen wiederhergestellt werden

Besserer Schutz von Anwendungen
AppAssure bietet dank schneller Anwendungssi-
cherung und noch rascherer Replikation und Wie-
derherstellung eine Antwort auf diese Probleme. Als 
neues Datenschutzelement der Fluid DataTM Archi-
tektur von Dell trägt AppAssure zu Kostenkontrolle, 
Leistungsoptimierung und besserem Schutz bei, da 
Sicherung, Replikation und Wiederherstellung in ei-
ner einzigen Lösung vereinheitlicht werden. Diese 
Funktionen umfassen eine benutzerfreundliche Ver-
waltungsschnittstelle, die tägliche Sicherungsaktivi-
täten automatisiert, damit Sie sich auf andere Pro-
jekte konzentrieren können. AppAssure stellt sicher, 

dass Ihre Anwendungen im Handumdrehen wieder 
verfügbar sind, unabhängig davon, ob es sich um 
eine einzelne Datei, ein Datenobjekt, eine verlorene 
E-Mail oder einen ausgefallenen Server handelt. 
Die Software ist mit einem neuen, hoch automa-
tisierten Schutzstandard mehr als nur ein Siche-
rungssystem für Ihre Daten. Durch die integrierte 
globale Deduplizierung und Komprimierung von 
AppAssure haben Sie alle Ressourcen an der Hand, 
die Sie benötigen, um große Datenvolumina auch 
ohne den Zukauf von unnötiger Festplattenka-
pazität zu bewältigen. AppAssure kann sich auch 
bei der Wiederherstellung sehen lassen, denn die 
Lösung bietet ambitionierte, 
minimale Wiederherstellungs-
zeitvorgaben (Recovery Time 
Objective, RTO) für Anwen-
dungen. Auch bei der Granu-
larität der Wiederherstellungs-
punktvorgaben (Recovery 
Point Objective, RPOs) bietet 
sie überdurchschnittliche Lei-
stung. Sie können Snapshots 
so festlegen, dass sie alle fünf 
Minuten erstellt werden, und 
so das Risiko eines Datenver-
lusts eff ektiv minimieren. 

AppAssure kann auch für 
einen speziellen Teil ihre Da-
tensicherungsstrategie einge-
setzt werden um Hochverfüg-
bare Systeme außerhalb ihrer 

Klassischen Sicherung mit nahe Null Ausfallzeit zu 
sichern.

AppAssure übernimmt die täglichen Arbeiten eines 
Administrators, wie eine Wiederherstellungsprü-
fung der Gesicherten Daten, automatisches Repli-
zieren zu und von einem oder mehreren Standorten 
im Unternehmen.

Sammeln von Informationen zum Zwecke des Re-
ports. Damit sind Compliance Reports und einige 
Weitere gemeint. Durch die einfache und intuitive 
Web basierende Oberfl äche ist keine Tiefgreifende 
Schulung nötig, unser Installation Service unter-
stützt sie von Anfang an, oder sie wenden sich an 
einen unserer vielen Partner.

Backup Appliance  DL1000 DL4300
Dell setzt AppAssure auch in seinen Backup Ap-
pliance  DL4300 und DL1000 ein. Die DL1000 ist 
in erster Linie für KMU´s gedacht mit einer Kapazi-
tät von bis zu 3 TB für Backup Daten. Hier werden 
keine Einzel Lizenzen verwendet sondern nur die 
Backend Kapazität Lizenziert. Also können sie alle 
verfügbaren Funktionen die AppAssure bietet nut-
zen solange der Speicherplatz reicht. Drüber hinaus 
wird die DL4300 eingesetzt. Diese kann mit einer 
Kapazität von 5,4 TB bis 120 TB (High Capacity Editi-
on) erworben werden. Die Kapazitäten können mit 
den Bedürfnissen mitwachsen, so dass eine Investi-
tion in eine Erweiterung ein weiter Punkt ist, der in 
einer ROI Betrachtung eine wesentliche Rolle spielt.
Für die Replikation werden keine weiteren Lizenzen 
benötigt, einzig die Hardware muss bereitgestellt 
werden.

AppAssure – viel mehr als 
eine Backup Software

ADVERTORIAL

In Backups stecken oft mehr 
Daten als nötig, beispiels-
weise identische Abbil-

der virtueller Maschinen oder 
bereits zuvor gesicherte Datei-
en, die sich seit dem vorherigen 
Datensicherung nicht geändert 
haben. Solch unnötig aufge-
blähte Datensicherungen ver-
schwenden unnötig Zeit und 
Ressourcen: Auf Backupspei-
chern benötigen die redun-
dant abgelegten Informationen 
zusätzliche Kapazitäten. Dem 
entsprechend rasch müssen 
Storagesysteme nachgerüstet 
oder Backups frühzeitig verwor-
fen werden. Zudem bringt jeder 
Sicherungsdurchgang beste-
hende Netzwerke an ihre Gren-
zen. IT-Verantwortliche müssen 
somit unerträglich lange Back-
upfenster in Kauf nehmen oder 
lokale Netzwerke und WAN-
Anbindungen teuer aufrüsten.

Deduplizierung kann die 
zuvor skizzierten Probleme 
lösen. Entsprechende Techni-
ken verhindern, dass identische 
Datenblöcke mehrfach phy-
sisch gespeichert werden. Statt 
eine weitere Kopie anzuferti-
gen, setzen Deduplizierungslö-
sungen lediglich einen neuen 
Verweis auf bestehende Daten-
blöcke. Wenngleich sich gespei-
cherte Datenmengen damit 
verringern, ist die Technik nicht 
ohne Tücke. Werden Dedupli-
zierungslösungen am Backup-
system implementiert, bleibt 

die Netzwerklast unverändert 
hoch. Wie zuvor müssen Daten 
zunächst vollständig vom Cli-
ent zum Ziel übertragen wer-
den. Backupfenster bleiben 
damit genauso lang wie ohne 
Deduplizierung. Alternativ kön-
nen Daten bereits auf Clientsei-
te dedupliziert werden.

Dells speziell für Streaming-
Sicherungslasten entwickelte 
Backup-Appliances DR2000v, 
DR4100 und DR6000 lassen 
Anwendern die Wahl. Die Syste-
me können von Lösungen Drit-
ter als Ziel-Repositories ange-
sprochen werden, die Daten 
inline – also noch während des 
Speichervorgangs – deduplizie-
ren. Die DR-Appliances verste-
hen Übertragung´s Protokolle 
verschiedenster Backup-Anbie-
ter und können Blockgrößen 

dynamisch anpassen. Beson-
ders performant arbeitet die DR 
Serie allerdings erst im Zusam-
menspiel mit der auf Clients 
installierten Backupagent für 
NetVault und einem entspre-
chenden RDA-Plug-in.

RDA steht für „Rapid Data 
Access“, ein Protokoll über das 
Client und DR-Appliances mit-
einander kommunizieren, um 
Daten möglichst effizient zu 
deduplizieren. RDA entlastet 
dabei das Netzwerk, weil die 
Clients bereits das Hashing 
übernehmen. Statt umfangrei-
cher Datenblöcke werden also 
zunächst kompakte Fingerab-
drücke zu sichernder Daten 
übermittelt. Erst wenn die-
se noch nicht auf dem Zielsys-
tem vorhanden sind, folgen die 
eigentlichen Informationen. 

Im Zusammenspiel mit einem 
RDA-fähigen Client kann eine 
DR4100-Appliance pro Stun-
de 7,5 Terabyte an eingehen-
den Backupdaten verarbeiten – 
beinahe doppelt soviel wie bei 
einer Deduplizierung ohne Hil-
fe des RDA Protokolls.

Neben der blockbasier-
ten Deduplizierung beinhal-
ten Dells DR-Appliances ab 
Werk auch Komprimierungs-
funktionen. Im Ergebnis kön-
nen Anwender Datenredu-
zierungsraten von bis zu 15:1 
erreichen, Massenspeicherka-
pazität einsparen und größe-
re Mengen an Daten länger 
online aufbewahren. Unter-
nehmen senken also gleichzei-
tig ihre Investitions- sowie Ver-
waltungskosten – erfüllen aber 
dennoch anspruchsvolle Vorga-
ben an Wiederherstellungszeit 
und Wiederherstellungspunkte.

Hierzu tragen auch die stan-
dardmäßig verfügbaren Repli-
kationsfunktionen der DR Serie 
bei, mit denen deduplizierte 
Daten von einer Appliance auf 
eine andere übertragen wer-
den. So bleiben Daten in Notfäl-
len verfügbar, eine Auslagerung 
von Bändern an externe Stand-
orte entfällt. Anwender erhal-
ten damit ohne Aufpreis eine 
Komplettlösung für Sicherung 
und Notfall-Wiederherstellung 
in Umgebungen mit mehreren 
Zweigstellen.

Die Funktionen für Deduplizierung und 
Replikation gibt es ohne Zusatzkosten.

Dells deduplizierendes Doppel
Rasant wachsende Datenmengen machen es für Organisationen immer 
schwieriger, Backupfenster einzuhalten und Informationen ausreichend 
lang zur Wiederherstellung vorzuhalten. Mit Rapid Data Access löst Dell 
diese Herausforderung gleichermaßen innovativ wie kostenschonend.

Dank RDA arbeiten DR Serie 
und NetVault Backup Hand 

in Hand. Hashes werden be-
reits vom Client berechnet, 
Daten erst bei Bedarf über 
den Datenpfad geschickt. 
Für zusätzliche Sicherheit 
replizieren DR-Appliances 

Daten untereinander.

Example: Dell 

All rates are quoted in € excl. VAT

Example: AppAssure

Advertorial – Advertisement in magazine style

Surely you have information about topics that are not 
really suitable for a classic advertisement. Just use this 
information in an advertorial!
The professional IT-BUSINESS team sets your content 
into a layout appropriate to the magazine and the neu-
tral design attracts the particular attraction of the 
 reader.

1/1 page
Type area: 200 x 258 mm
Trim size: 230 x 300 mm
minimum trim on all outer edges 

1/1 page: max. 4.000 characters incl. blanks/page and 
max. 1-3 pictures in 300 dpi resolution

Your Marketing Benefit:

9 Product & Solution Competence

9 Partner Recruitment 

9 High qualified coverage
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 13Special publication

In line with our special publications we offer you the 
possibility to convince the IT-Channel with your 
products and solutions. IT-BUSINESS SPEZIAL is a 
platform, where you can introduce your solution 
portfolio to a broad professional audience, place an 
interview or statement about an up to date issue and 
present services for your partners and customers.
 
Possible contents for a IT-BUSINESS SPEZIAL:

Presentation of your interesting products and 
solutions
Case study
Description of services
Sales arguments
The most important features about a product and/or 
empirical value
Technical contribution
Interview or statement

For current topics please see page 8-9

Total volume: 2-3 pages
Number of characters:

  Advertorial 1/1 page: 3,200 characters incl. blanks 
and 1-2 pictures

  Each additional following page:  
4,000 characters incl. blanks

  Interview 1/1 page: 4,100 characters incl. blanks and 
1 picture

  Interview 2/1 page: max. 8,100 characters incl. 
blanks and 1-3 pictures

Additional publication of  
IT-BUSINESS Spezial topics as eBook  
on our homepage IT-BUSINESS.de.

Price on request 

�

�

�

�

�

�

�

�

IT-BUSINESS SPEZIAL 
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IT-BUSINESS SPOTLIGHT  www.it-business.de

Promotion IT-BUSINESS SPOTLIGHT

Exclusive editorial reports about your product/company

Publication & promotion via all channels of IT-BUSINESS

Exclusive editorial reporting about your product/company

Publication & promotion via all IT-BUSINESS channels 

IT-BUSINESS covers your exclusive topic in a special 
edition. IT-BUSINESS SPOTLIGHT is especially suited 
for company’s anniversaries, complete presentations of 
companies or product launches or the introduction of 
a successful partnership of a distributor and a manuf-
acturer (IT-BUSINESS power-duo). We design your IT-
BUSINESS SPOTLIGHT according to your CI guidelines.  

IT-BUSINESS SPOTLIGHT

26,000

All rates are quoted in € excl. VAT

�����   �������

Build for Business.
Ready for the Future.
Powered by 
Intel® Core™ i7 vPro™ 
Processor.

# 2/2015   

Verlags-Sonderveröffentlichung

Office selection

Top-Qualität zum kleinen Preis mit Intel® 
Core™ i3 vPro™ Prozessoren. Die richtige 
Wahl für Standardanwendungen.

► �SEITE 2

Business selection

Hohe Sicherheit, beste Verbindungen und 
starke Leistung mit Intel® Core™ i5 vPro™ 
Prozessoren im Büro und unterwegs.

�► �SEITE 3

Premium selection

Besonders hochwertige Geräte mit  
Intel® Core™ i7 vPro™ Prozessoren 
für anspruchsvolle Anwendungen. 

►  SEITE 4

Das Fujitsu Selection Program:

3:0 für den Channel

Social Media Promotion package incl.

IT-BUSINESS@twitter with 10.900 follower

IT-BUSINESS@facebook with 6361 fans

IT-BUSINESS@xing with 5427 members

Status: October 2015

Example: Company’s anniversary 

Example: Power-Duo 
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Magazine Trim Size: 230 x 300 mm  
(please add min. 3 mm bleed)

1/1 page
Type area: 200 x 280 mm
Trim size: 230 x 300 mm

2/1 page
Type area: 426 x 280 mm
Trim size: 460 x 300 mm

Fractional size Basic price 3 x 6 x 9 x 12 x 18 x

4c 2/1 page 3,200 3,104 3,040 2,880 2,720 2,624

1/1 page 1,700 1,649 1,615 1,530 1,445 1,394

Cover page (230 x 230 mm) 3,000 – – – – –

The stated discounts of the basic rate are valid for 
purchase on orders for one year.
All rates are quoted in € excl. VAT

IT-BUSINESS Market – the powerful purchasing reference book

W  The IT market is characterized by a high variety of 
products and dynamic of rates

W  The IT market is indicated of a variety of products 
and brands. This is why the IT trade needs a 
source of information that is able to deliver a 
complete overview of the latest offers.

W  IT-BUSINESS Market offers this overview. 
Compact and efficient – as an integral market part 
inside IT-BUSINESS.

W  This is how to reach the decision-makers in  
the IT market directly, quickly, uncomplicated and 
under conditions, which allow generous 
advertisement for a small budget.

��������	���
�	��
�����������
��������	��
�����
���������	������	����
����������

	�
���
������������
������������

	��
������������ ��!��"#$%�&'���(���
�����

	����)�������*����+�,���-�./�0�� ����)�����

	�12.�3�14.��5�6
�12.�3���7�6
�88�

	�5�9��� :
������;'�)'�<����

��!;������=/��>�����/���
�����/������8����/.��'�%

���	��������������������������	����
�����������	��	�	�������	������

;>"6�6?6"��5
2��
=��/;�"���@�A��
(?B������C

��������	����� ������������!�"�	#$�%������$�	����$

	�5�9��� :
������;'�)'�<�< ���
���

!;������!;������= >���=/��>�����/���� 
�����/�
����� ����� 8�������8����/..��'��� %

�� ��	� �����	��������� �����������������������������������������	�������	����
���������������	��	����	��	�		�������	������

;>"6�6?6"��5
2��
=��/;�"���@�A��
(?B������C

��������	����� ������������!�"�	#$�%%����������$�	�

# 22     24. November – 7. Dezember 2014 / 24. Jahrgang / € 6,– ISSN 1864-0907

Managed Services 

iTeam und Acmeo machen ihre 

Partner fit für die IT-Services der 

Zukunft. 
> 14

Fachkräfte gesucht

Wie Systemhäuser im harten Kampf 

um die richtigen Mitarbeiter punkten 

können. 
> 34

Brilliant unterwegs

Das Acer Aspire V Nitro ist 

eines der ersten Notebooks 

mit 4K-Display. > 46 > 51

Mit einem „proaktiven Vertriebsansatz“ will Geschäftsführer 

Björn Siewert den Bergheimer Distributor als Alternative zu 

den großen Broadlinern profilieren. 
> 22

Siewert & Kau und 

das Lösungsgeschäft

Your Marketing Benefit:

9 Direct increase in sales

9 Partner Recruitment 

9 High qualified coverage
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Special forms of advertising www.it-business.de

W Loose Inserts
Printed matter (e.g. sheets, 
cards, mailing leaflets, 
prospects) which are enclosed 
in carrier publication.
 

Min. format  105 x 148 mm
Max. format 220 x 290 mm (larger formats on request)

Max. thickness 4 mm
Weight Min. 5 g
BSpace booked  total circulation
Guideline  delivery in end format,  

folded and trimmed
Price p/1000 loose inserts up to 25g: 280 €
  each additional 10g: 30 €  raise
  raise for selection 120 €

W  Affixed printed matters

i.e. postcards, flyers, CDs,  
samples, post-its that have  
to be sticked.
Price on request

W  Gatefolder
The page folding out to the left  
is stuck to the magazine cover  
(3 pages).
Price  21,900  €

W  Belly Band
Price 23,900 €
Format  510 x 100 mm 
  + 3 mm trim

W  Bound  Insert

Several pages of printed matter, 
fixed tightly in carrier publication.

 
Min. format 148 x 115 mm
Max. format 230 x 300 mm
Max. thickness 2 mm
Weight  4 pages min. 80g/qm,  

more than 8 pages min. 50g/qm
Occupancy:  complete edition
Guideline:   Insert in notebook format:  

Trimm 5 mm (all sides), fold 10mm.
   File smaller than notebook: Bottom 

and on the sides trimm at the end.
  On the top addition of 5mm trimm
  Placement always at the top.
   More than 4 pages in total: On the  

top put together; folded in cross.
Rate 4 pages 14,900  €
   6 pages 16,900  €
   8 pages 18,900  €

Your marketing benefits:

9 Image/Brand Awareness

9 High qualified coverage
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 17Special forms of advertising

Guidelines for special forms of advertising

W Date of order
Deadline see topics + dates (page 8-9)

W Technical specifications
Special forms of advertising should be processed by
machine. In case of process difficulties because of
loose inserts, files or stickers, priority is given to com-
pletion.
 

W Sample
At deadline of advertisement a binding sample (issued
in 5 copies) and at least one layout sample with details
about size and weight has to be submitted to the publis-
her.

W Liability
Damages occurred because of disregard of the techni-
cal requirements for processing special forms of adver-
tising are to be replaced to the publisher.

W Delivery
The delivery has to be done on Euro-pallets. Every  single 
pallet has to be marked with details to the amount and 
the note “IT-BUSINESS issue number …” Please note 
the dates of delivery
Loose inserts   3 days prior to deadline of 

advertisement
Bound Inserts  5 days prior to deadline of 

Stickers advertisement

You receive the detailed delivery modalities after order 
invoice.

W Postal Delivery Adress
  Vogel Druck und Medienservice  

Warenannahme/IT-BUSINESS (Issue no.)
Leibnizstr. 5 
D-97204 Höchberg

W Altarfold Front page

Price  21,900  €
Format  right & left cover page  

125 x 300 mm inside 
 227 x 300 mm

W Half Cover
The front page folds out tot he right  
(2 pages)
Price  21,900  €

All rates are quoted in € excl. VAT
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Special Publications www.it-business.de

W Channel Guides

The Channel Guides of IT-BUSINESS supply an extensive 
channel relevant presentation of the most important in-
formation on a specialized, important product area. Ad-
ditionally to basic facts and trends, it also contains a 
number of overviews, highlights and concrete sales as-
sistance. Because of their reference character the 
Guides related to certain topics are only released once a 
year.  

Size 40 pages 
Format DIN A4 
Circulation 29,000 copies 
Distribution  Readership of IT-BUSINESS,   

Trade Fairs and Events
3.600 to 4.000 characters incl. blanks and 2 pictures per 
page. 

Topics Date of issue

Storage & big data guide 2016 april 2016

IT security guide 2016 june 2016

Virtualisierung & cloud computing guide 2016 september 2016

Ad pages Formats Rate

4c 1/1 page 210 x 297 mm + 5 mm bleed 7,500

Cover pages 2-4 210 x 297 mm + 5 mm bleed 9,000

1/2 page vertical 100 x 297 mm + 5 mm bleed 4,500

1/2 page horizontal 210 x 148 mm + 5 mm bleed 4,500
All rates are quoted in € excl. VAT

Your Marketing Benefit:

9 Image & Brand Awareness

9 Product & Solution Competence

9 Partner Recruitment 

9 High qualified coverage
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W Year Planner 2017
Do you want to be in the field of vision of 
your trade partner? Then make use of the 
IT-BUSINESS Year Planner 2017! It is of 
high quality, decorative and contains a 
variety of additional information useful for 
the whole year.

Format 870 x 580 mm
Circulation 28.000 copies
Distribution Readership of IT-BUSINESS

Dates Date of Publ. Advert. Ddl.

Jahreskalender 2017 05/12 28/11

W Highlights 2016/17
IT-BUSINESS 2016 – HIGHLIGHTS is the high quality 
overview of manufacturers, distributors and system 
houses and is dedicated to your highlights of the year. 
On over 100 pages companies present their current 
highlights in an attractive presentation. It is the most 
extensive overview, with high circulation of the pla-
yers in the German IT channel and is distributed on va-
rious IT events throughout the whole year.

Size 150 pages 
Format DIN A4 
Circulation 28,000 copies 
Distribution  Readership of IT-BUSINESS,  

Trade Fairs and Events
Date of publication 19/12/2016

All rates are quoted in € excl. VAT

Ad pages Formats Rate

4c Company portrait 2 pages Standard Layout 7,000

1/1 page 210 x 297 mm + 5 mm bleed 6,000

Cover pages 2-3 210 x 297 mm + 5 mm bleed 9,000

We take over the design of your company portrait with a standardized layout. 
You only deliver text and picture contents. Please ask your account manager 
for additional information regarding the process and dates.

Logo Formats Rate

4c 70 x 40 mm 1,500

110 x 65 mm 3,000

Deliverables
Send logo as vector file (Illustrator or Freehand) or TIF in 300 dpi
resolution via eMail to your responsible Account Manager.

# xx  Jahrbuch 2015/2016

R Ü C K B L I C K  |  E I N B L I C K  |  A U S B L I C KO P

HERSTELLER
DISTRIBUTION
SYSTEMHÄUSER

HIGHLIGHTS
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UltraWide Tag!
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Trends+Visions
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IM.TOP – Fortschritt bewegt

Donnerstag, 25. Juni 2015

MOC Veranstaltungscenter München

                          www.imtop.de

ADN 
B R I N G S
CLOUD 
TO YOUR BUSINESS

für

Ihr Value Added Distributor für Cloud-Infrastrukturen:
0 23 27 / 99 12-210     cloud@adn.de

www.actionit.de

JANUAR FEBRUAR APRIL MAI JUNI JULI AUGUST SEPTEMBER OKTOBER NOVEMBER DEZEMBERMÄRZ

2017
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Technical Specifications www.it-business.de

W By mail
  Please send your data carrier along with the 

filename, sender details and a binding proof/
printing proof to:

 Vogel IT-Medien GmbH
 Anzeigendisposition IT-BUSINESS
 August-Wessels-Str. 27
 D-86156 Augsburg
 Telephone: +49 821 2177-202

W Data delivery
 1. Label the file/folder as follows:
 ITB_Client_Issue (Example: ITB_IBM_0914)

 2. Transmission of data:

   Login: ftpuser
   Password: vit

W File formats
  Please send print optimized pdf files or open mac/

pc files of current layout or illustration software.

Data delivery
W Format IT-BUSINESS
 Magazine format 230 x 300 mm
 Type area 200 x 280 mm (3 columns)

W Format special publications
 Magazine format DIN A4 (210 x 297 mm)
 All formats only in side-cut

W Printing specifications
 Printing method Rotary offset (Heatset)
 Paper  LWC glossary

W File construction
  A trim of 3mm is required for advertisements printed 

in sloping way. Please note that important features 
of your advertisement are not placed next to the mar-
gins (5 mm trim tolerance).

W Printing symbols 
   Symbols for margin, folding and cutting have to be 3 

mm outside the picture margin, the thickness of prin-
ting symbols should not exceed 0,1 mm.

W Fonts   
  Do not use system scripts or fonts electronically writ-

ten by the layout program. The minimum font size for 
 negative font and raster font is 7 point.

W Lines and Frames 
 Minimum thickness of line is 0,3 point or 0,1 mm

W Colour composition  
  Maximum exhaustive sum for four colours is for 

 neutral picture areas 290%.

W Colour separation  
  Coloured pictures have to be made in CMYK, special 

 colours (HKS or Pantone), DCS2-formats and duplex, 
 triplex, quadroplex have to be separated in CMYK.

W Picture resolution  
  60 raster units, 300 dpi 

W Printing colours 
  Only use printing colours of the european colour  

scale (Euro scale) for offset print in DIN 16539. Only 
use original control stripes for copies and print in all 
colours, which correspond to the BVD-Fogra- 
standard.

W Proof 
  The proof should be made on circulation paper or  

paper with similar surface and colouring. Corrections 
without proof are to be marked

W Increase of tone quality
  The tolerances of increase of tone quality in print are 

40%-area +/-3%  80%-area +/-2%
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Online

IT-BUSINESS.de www.it-business.de

IT-BUSINESS.de – Online advertising from classic to multimedia

IT-BUSINESS.de is the information source in the inter-
net that offers IT partners all sources of knowledge to 
be successful in the market. 

IT-BUSINESS.de provides advertising customers with 
innovative forms of lead generation and additionally the 
complete media portfolio of a modern and target group 
orientated online offer.

Now you have the choice between classic banner for-
mats, effective newsletter advertisement, outstanding 
sponsorings and innovative multimedia formats.

Lead Generation
Lead Generation is developing into an important basic
element for successful B2B online marketing. It offers
you the possibility, with a broad offer of promotional ele-
ments, to get into direct contact with potential custo-
mers. That way you can support your sales department
and reinforce your market position.

360°
ChannelCom

m
unity  

Leads 
Consu

lti
ng

 Magazin  

Events

 

On
lin

e 

IT-BUSINESS.de 
is IVW certified
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On IT-BUSINESS.de information is transformed into 
 relevant special interest knowledge. Every portal is a 
turning point where IT business partners meet.

Here, Only Relevant Contents Count.
The Business Efficiency Portal IT-BUSINESS.de is an 
open information platform on the internet, focusing on 
the IT market. In a highly qualified editorial environment, 
vendors present their business activities and messag-
es. The users find worthy information for their profes-
sional demands: precise, fast, structured.

Qualified lead generation

To call off this valuable information (e.g. whitepapers & 
webcasts) the users registration is mandatory. That’s 
how you are able to follow up who exactly gets access 
to your provided information.

Thus you receive valuable knowledge about the reader 
and start into a direct dialogue afterwards.

leads

Information about the user
■ name
■ company
■ complete address
■ job position
■ e-mail address
■ telephone number
■ company size

Advantages
■ Detailed knowledge 
  about user
■ 1:1 dialogue
■ Evaluation

Company/
advertiser

Qualified 
leads

Marketing success becomes measurable
Transparency & traceability

Performance data

 
 

 

participants in 2015

Target group:
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Classic Online Advertisement – Formats www.it-business.de

Skyscraper Standard/Expandable

The skyscaper is placed on the right hand side of the website 
and offers you another prominent opportunity to place your 
message on IT-BUSINESS.de.

Size: 160 x 600 pix

Leaderboard Standard/Expandable

The leaderboard is a big format banner at the top of the website. It 
places your advertising message prominentely and offers you enough 
space (Expandable with “expand/close-buttons” for a visually inter-
esting design.

Size: 
 – Standard 728 x 90 pix
 – Expandable 728 x 90 pix und 728 x 210 pix

Content Ad/Video Ad (Rectangle, MPU) Standard/Expandable

 1) 

The content ad offers you the chance to advertise “in the 
middle of all happenings”, thus it reaches high awareness. 
The content ad expandable with its expand/close buttons 
ensures a visually interesting design of your advert.

 2) 

3) 

 1) 

Halfpage Ad

This large-scale advertising format is placed on the right hand side 
of the website and is a very prominent ad in the direct field of view 
of the user.

Size: 300 x 600 pix

Billboard Ad

The billboard ad is directly positioned under the horizontal na-
vigation of the website and over the complete width of the 
content. With its prominent placement this ad attracts the 
users`high awareness.

Media formats: html5, gif, jpg, Rich Media | Max. data size: 49 KB per ad  

Your Marketing Benefit:

9 Image & Brand Awareness

9 Partner Recruitment 

9 Direct increase in sales

9 High qualified coverage
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Hockeystick/Wallpaper

The Wallpaper occupies the complete top and right advertising are-
as. By surface area it’s the biggest and most prominent possibility to 
advertise on the IT-BUSINESS information portal. The hockeystick is 
a combination of leaderboard and skyscraper and comprises only one 
part of the complete advertising area.

 
120 x 600 pix on the right, Background colour 
with hex code

Peel Back

The Peel Back is an animated „dog-ear” which is embedded 
in the right top edge of the website and attracts the attention 
of the users via animation. As soon as the user clicks with his 
mouse on the edge, the Peel Back rolls back and shows off 
the hidden behind advertising area. When the user leaves the 
area, the Peel Back rolls back into the edge.

 1. 575 x 573 pix (gif)
 2. 125 x 125 pix (png)
 and 2 open flash files:
 1. 700 x 600 pix / 2. 125 x 125 pix

Sticky Ad (Skyscraper)

The particularity of the sticky ad is that it always stays in the visual fo-
cus of the user, even if the user scrawls down the website. This ad-
vertising format reaches high awareness, as the placement of the ban-
ner plays a decisive role for a high click rate.

Brand Gate/Fireplace

The brand gate takes up the complete above, left and right 
advertising area of the website. It is the biggest (size) and 
the most prominent way to advertise.

 
above 980 x 90 pix, Background colour 
with hex code

Fullsize Banner

The fullsize banner is the „workhorse“ in online advertising and is 
placed in the content areas of IT-BUSINESS.de. Due to its familiar 
measurements you can address the audience in a more confident way.

Size: 468 x 60 pix

Media formats: html5, gif, jpg, Rich Media | Max. data size: 49 KB per ad  

We recomend HTML5  

instead of  flash
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Online

Classic Online Advertisement – Formats www.it-business.de

 ROS – Run on Site:  
Ad appears on all pages of IT-BUSINESS.de 

ROC – Run on Category: Ad appears on all channels
and subchannel pages of the specified category of
IT-BUSINESS.de you chose. 

Price list Online

All rates are quoted in € excl. VATAdditional special formats on request

Cost per CPM ROS ROC

Billboard 160 200

Brand Gate/Fireplace 280 300

Content Ad (Rectangle) 155 170

Halfpage Ad 195 210

Hockeystick/Wallpaper 220 235

Leaderboard Expandable 140 155

Leaderboard/ Fullsize 120 130

Peel Back 140 150

Skyscraper 130 140

Skyscraper Expandable 140 155

Sticky Ad 140 150

Video Ad 155 170

Your Marketing Benefit:

9 Image & Brand Awareness

9 Product & Solution Competence

9 Partner Recruitment 

9 Direct increase in sales

9 High qualified coverage
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Online

Form of Advertisement 1 week 2 week 3 week 4 week

Top-Position 1,750 1,650 1,550 1,450

Billboard Ad 1,750 1,650 1,550 1,450

Medium-Position 1,250 1,150 1,050 1. 950

Standard-Position 1 & 2 1. 950 1.850 1. 750 1. 650

Cost per cw in morning or midday delivery in €, excl. VAT

IT-BUSINESS Today 
Newsletter delivery twice/day to registered 
recipients. Please book either the morning or midday 
delivery. 

Specification for text ads:

 
text characters:  300 characters incl. blanks Specifications for Fullsize Banner on page 25. 

Top-Position

Medium-Position

Placements in newsletters IT-BUSINESS Today

Standard-Position 1

Standard-Position 2

Fullsize-Banner 
(468 x 60 pix)

Fullsize-Banner 
or Billboard Ad  
(630 x 250 pix) 
or Text Ad 

Fullsize-Banner  
or Text Ad 

Fullsize-Banner  
or Text Ad 

Note
Please note that outlook 2007/2010 only shows  
the first frame of animated GIF banners.  
Therefore we request to deliver a non-animated 
banner.
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Online

Promotion of your event www.it-business.de

Do you have an event, a trade fair or a special occasion to restage in prominent 
 position?

Make use of our event package to attract attention to your event and invite participants 
via effective marketing tools like premium event insertion, promotion box and newsletter.  

Event package Rate

  - including creation
  - rotation
  - placement on homepage & topic channels

  - text ad or fullsize banner
  -  placement in newsletter IT-BUSINESS Today

  - detailed description
  - link
  - logo

3,000

All rates are quoted in € excl. VAT

Example: event promotion 
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Erfolgreich online Verkaufen – Informationen 

und wertvolle Tipps für Online-Händler

eBook

Durchstarten im 
Online-Handel

Powered by:

Verlags-Sonderveröffentlichung

Our editorial eBooks combine specialized information about a selected topic into a 
bundle. They serve the reader as an adviser or checklist for decision making.

With the eBook premium package you secure an exclusive topic for yourself which 
 offers certain advantages: 

9 Exclusive assignment to a certain topic

9 High profile in topic matching surrounding 

9 Topic awareness

9 Lead generation

eBook premium package: exclusive & relevant

 

Benefits
9  Exclusive promotion for 3 months
9 Promotion box on cover page 
9 Extensive lead generation incl. social media package
9 100 leads 

Promotion
9  Highlighted presentation of eBook
9  Mailshot to registered users
9  Promotion on website

7,900

Social Media Promotion package incl.

IT-BUSINESS@twitter with 10.900 follower

IT-BUSINESS@facebook with 6361 fans

IT-BUSINESS@xing with 5427 members

Status: october 2015
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Whitepaper www.it-business.de

Whitepaper 
In the IT-BUSINESS whitepaper database we publish 
corporate brand press releases with high solution 
 potential and efficiency for the IT channel target group, 
i.e.

There‘s a basic principle for your Value Contents: The 
more neutral, technical and less sales orientated they 
are, the more likely the audience will read them. 

You will reach a high success rate, if your potential 
 customer perceives you as a future orientated and tech-
nically competent supplier of solutions. 

IT-BUSINESS.de can use and transform all kinds of 
 document formats like DOC, PDF and PPT into the 
Whitepaper format.

Whitepaper Basis-Paket Basic Rate Cost/Lead (optional)

free 50

Whitepaper premium package

 

8,900

All rates are quoted in € excl. VAT

Social Media Promotion package incl.

IT-BUSINESS@twitter with 10.900 follower

IT-BUSINESS@facebook with 6361 fans

IT-BUSINESS@xing with 5427 members Status: october 2015

Your Marketing Benefit:

9 Product & Solution Competence

9 Lead generation 

9 High qualified coverage
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Place your advertising message with 
an advertorial on an exclusive lan-
dingpage.

In your individual area you can high-
light your advertising message and 
present yourself as a competent so-
lution provider. 

Online advertorial Rate for  
3 months

10,500

Leaderboard

Sk
ys

cr
ap

er

Online advertorial /
landingpage

All rates are quoted in € excl. VAT

Example: Fujitsu Online Advertorial



 32

Online

Company profile with product showroom www.it-business.de

The extensive databank with pinpointed search func-
tions offers reliable answers to the question „Who sup-
plies what kind of solutions?” With your detailed pro-
vider’s profile you are available with your contacts and 
an extensive company profile in the IT trade at any time. 
In addition we support you with a basic company pro-
file installation free of charge. 

Profile Services Price/Year

Basic profile
 

free

Premium profile 1,800 

Service option 240

Your company address is not lodged yet? Please contact 
your account manager.
Control the success of your profile
With our IT-BUSINESS customers’ portal you ensure the 
topicality of your company data and have an overview 
about the number of accesses to your profile. We ensure 
the data administration of your company on request.

All rates are quoted in € excl. VAT

Example: company profile

Your Marketing Benefit:

9 Image & Brand Awareness

9 Product & Solution Competence

9 High qualified coverage

Every action in the company profile creates a  

teaser on the starter page of IT-BUSINESS.de! !
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With the IT-BUSINESS Live Demo you reach the IT part-
ners directly and live on the workplace. A successfully 
established interactive communications platform offers 
you the possibility to contact your target group directly 
via internet and to generate high attraction on your in-
formation within an interested auditorium.

Exclusive-Livecast Partnership

 
approx. 1 hour + 15 min. soundcheck

Promotion

Administration & Services

6,900 *

Co-Marketing  
Discount inclusive  

5,520

Combi-Livecast

Conference-Double-Feature: two partners in a Partner-Conference per partner
6,000 *

Combi-Livecast Channel & Decision maker:  IT-BUSINESS.de + Insider-Portal 12,500 *

All rates are quoted in € excl. VAT
* Co-Marketing-Discount!

After verifiable delivery of the personally for you designed HTML-Mailing to your partners and customers, you’ll get a 20% discount.

Status: october 2015

Social Media Promotion package incl.

IT-BUSINESS@twitter with 10.900 follower

IT-BUSINESS@facebook with 6361 fans

IT-BUSINESS@xing with 5427 members

Your Marketing Benefit:

9 Product & Solution Competence 

9 Partner Recruitment 

9 Lead generation 

9 High qualified coverage
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Studio-Webcast with professional online promotion www.it-business.de

IT-BUSINESS Studio Webcast

 Briefing for the presenters + Make-up

  Real time composing of presentation/speaker/artwork via bluescreen
 Post production 7,900

IT-BUSINESS Studio Webcast 
You want to personally convince potential partners of 
your products and solutions? IT-BUSINESS offers you 
the recording and promotion of your presentation in 
terms of a partner briefing. Our professional team will 
personally train you on your video cast of your presen-
tation in our inhouse TV studio. Then we publish  
and promote the IT-BUSINESS Partner Briefing on 
 IT-BUSINESS.de.

Combi-Briefing Channel & Decision maker

 Services see IT-BUSINESS Partner Briefing
  Additional Search-Sites expert-Briefing (target group IT- decision maker)

11,900

Social Media Promotion package incl.

IT-BUSINESS@twitter with 10.900 follower

IT-BUSINESS@facebook with 6361 fans

IT-BUSINESS@xing with 5427 members

All rates are quoted in € excl. VAT

Status: october 2015

Your Marketing Benefit:

9 Image & Brand Awareness

9 Product & Solution Competence

9 Partner Recruitment 

9Direct increase in sales

9 High qualified coverage
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IT-BUSINESS Partner Zone – your own microsite embedded into an 
editorial context
The “Partner Zone” on IT-BUSINESS.de is an individual area, that you can cus-
tomize to your demands. In your Special Zone not only can you promote your ad-
vertising message, but also you have the possibility to present yourself as a com-
petent solution partner with your Whitepapers, Webcasts or other multi media 
contents, as well as news, dates and appointments etc. 

Because of the automatic input of editorial content  related to your company, the 
user gets an extensive overview of your company’s solution competence.

Partner Zone – Premium Rate for  
3 months

    - Logo
    - Link to vendor profile
    -       Promotion boxes for whitepaper & webcasts
    - Testimonials
    - Link to events
    -  Listing of Whitepapers, Webcasts
    - Advertorial

22,500

further month:  
4,900

Example Premium Partner Zone IBM/Azlan
All rates are quoted in € excl. VAT

Leaderboard

Sk
ys

cr
ap

er

individual  
content

campaign logo

Your Marketing Benefit:

9Image & Brand Awareness

9Product & Solution Competence

9Partner Recruitment

9Direct increase in sales
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Technical Specifications for Online Advertising www.it-business.de

 General Technical Details for Banners 
 
W  Data Formats 

HTML5, GIF, JPG, Rich Media

W  Data size     
Please make sure max. data size:  
per ad is 49 KB

W  Link for the Landing Page 
 Has to be named for every banner.

W  Redirect-/ Third-Party Advertising  
Adserver is possible (customer‘s responsibility)

W  Alternative Text 
You do have the possibility to integrate text on mouse 
over action into the banner through the alternative 
text. Please state the text you want to include, 
additionally.  

W     Text Ads

Text Ads for newsletters and the website have to be 
sent to the following E-Mail address at least three days 
before the date of publication: banner@vogel-it.de. 
Please communicate to us the address of the link, the 
time period you want to book, the previously agreed 
advertising spaces and the contact person.    

W  Newsletter Banner 
Please note that outlook 2007 only shows the first 
frame of animated GIF banners. Therefore we 
request to deliver a non-animated banner. 

W   Flash-banner 
Please send an additional GIF file. 
Use the following Click tag: 
on (release) 
{ 
getURL(_level0.clickTag, „_blank“); 
}

  

Data Delivery 
 
W  Per email:  

At least three days before the start of the campaign 
to: banner@vogel-it.de 
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Contacts www.akademie.vogel-it.com

Vogel IT-Akademie coaches the events of all  
Vogel IT-Medien brands: 

W Contacts Vogel IT-Akademie

Daniela Schilling
Head of Vogel IT-Akademie
+49 (0) 821 2177-200 
daniela.schilling@vogel-it.de

Lisa Seifert  
Event Manager 
+49 (0) 821 2177-171 
lisa.seifert@vogel-it.de

Alina Diekmann  
Event Manager  
+49 (0) 821 2177-108 
alina.diekmann@vogel-it.de

Jessica Krist 
Event Manager 
+49 (0) 821 2177-127 
jessica.krist@vogel-it.de

Alexander Konrad 
Multimedia & Technical Advisor 
+49 (0) 821 2177-295 
alexander.konrad@vogel-it.de

Eva Kanzler
Senior Event Manager 
+49 (0) 821 2177-203 
eva.kanzler@vogel-it.de

Nadia Richter  
Event Manager 
+49 (0) 821 2177-254 
nadia.richter@vogel-it.de

 Viviane Schickentanz
Event Manager
+49 (0) 821 2177-107
viviane.schickentanz@vogel-it.de

 Burcin Secgin
Project Assistance
+49 (0) 821 2177-166
burcin.secgin@vogel-it.de

Sarah Aust 
Junior Event Manager 
+49 (0) 821 2177-289 
sarah.aust@vogel-it.de

 Marlene Stelmach 
Event Manager 
+49 (0) 821 2177-123 
marlene.stelmach@vogel-it.de

Svenja Mohn  
 Senior Event Manager 
Germany/Switzerland
+49 (0) 821 2177-149 
svenja.mohn@vogel-it.de

Stéphanie Céline Taubenberger  
Event Manager 
+49 (0) 821 2177-119 
stephanie.taubenberger@vogel-it.de

Linda Budell  
Junior Event Manager 
+49 (0) 821 2177-124 
linda.budell@vogel-it.de
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Vogel IT-Akademie – Successful together!

Based on a good partnership, our events offer your target group the highest beneficial value.

As a partner of the Akademie, you are involved in planning the event early on. Prior to the event, we discuss 
the goals and topics of the event in our partner-meeting. Here, we aim to assure that you reach your goals 
for your business and, at the same time, warrant the best benefit possible for our guests.

Our event formats:

 Conferences 
  One day of keynotes, lectures, workshops, roundtables and best practices, accompanied by an 

exhibition. 1,000 – 1,200 guests get more information on the newest trends and technologies on five 
locations in Germany and Switzerland.

 Summits 
  Two-day-event for representatives of the managing staff filled with keynotes, discussion panels, 

think tanks and case studies as well as best practices. Here, you can discuss strategies, 
technologies and future trends. Also, you have the ideal opportunity for networking and making new 
contacts.

  Live-Demos 
  With our webinars, you reach interesting and interested IT solution partners directly at their desk 

– live! This way is an exceptionally time-effective way to reach your target group. 

 Seminars & Workshops 
  Independent speakers transmit their knowledge on topics taken from practice to a small group of 

guests in charge of the IT in companies.

For over 15 years,  the Vogel IT-Akademie  proved its abi-
lity to spot new trends early on. The team creates new 
innovative events to communicate know-how. The 
events meet IT-solution partners‘ demands and help 
them to  apply their new knowledge to their business.

A short review shows their success: Over 30,000 exci-
ted participants attended the events since the 
Akademie’s beginning. 
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Conferences www.akademie.vogel-it.com

The Vogel IT-Akademie’s conferences are topic related 
events where manufacturers, distributors, system part-
ners and end-users meet to share their thoughts on di-
verse IT topics. We expect around 200 participants for 
each location.

Carefully selected experts from economy and science 
illustrate their experiences in independent keynotes and 
highlight new trends in technology and practice. The 
ideal mixture of lectures as well as an accompanying 
exhibition provides the ideal platform to present your in-
novative solutions and to highlight your references to 
an interested audience. Here, you have a great oppor-
tunity for networking and getting into direct contact with 
your target group.

We offer additional formats that offer you an even 
deeper and more intens interaction with your target 
group:

within 45 minutes, you 
develop concrete and practicable solutions together 
with up to 20 participants.

within 45 minutes, up to 12 
participants exchange their views and share their 
experiences on a topic chosen by you.

  
Your end-users and IT partners talk about their 
experiences with your solutions by presenting a 
precise project. 

* Subject to alterations ** Co-marketing discount: You get a 10% discount on your partnership fee if you bail your VIP card contingent. This is not valid 
for workshops, roundtables and best practice lectures. 

Events Dates / Venues* Partnerships ** 
Germany

Partnerships** 
Switzerland

 06/04 Hamburg
 12/04 Munich
 19/04 Neuss
 04/05 Frankfurt a. M. 

 18+19/05 Pfäffikon SZ

Platin 37,500
Premium 25,500 
Classic 20,000  
Basic 11,500 
Light 7,500

Platin 19,900
Premium 14,900  
Classic 12,500  
Basic  7,500 
Light 5,500

 09/06 Frankfurt a. M.
 28/06 Munich 
 05/07 Hamburg  
 07/07 Neuss

 27/10 Pfäffikon SZ

Additional package
Workshop 8,500
Roundtable on  request  
 
Target group 
150 – 200 end-users and 
 solution partners per 
venue  

All rates quoted in €, excl. VAT

Additional package
Workshop 5,000
Roundtable on  request 
 
Target group 
200 – 250 end-users and 
 solution partners

Prices in CHF excluding VAT. When 
booking, the current exchange rate 
on the day of booking applies.

 13/09 Neuss 
 15/09 Frankfurt a. M.
 20/09 Munich
 28/09 Hamburg 

 27/10 Pfäffikon SZ

Your benefits:

9 Target group oriented formats

9 Valuable dialog with clients and partners

9  Business opportunities for both new and existing projects

9 Broad PR and marketing campaign
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The IT-BUSINESS Executive Summit is the summit con-
ference of the IT channels‘  top managers. On the two 
days of the event, you‘ll benefit from top level lectures 
and discussions in an exclusive location. Apart from an 
intensive exchange of views the focus of this event is 
on the development of corporate networks and strate-
gies of partners, manufacturers and economy, science 
and politics.   

th / 26th February 2016 
The Charles Hotel, Munich

 
participants:    invited individually

board representatives of the top  
IT service providers and system 
houses

Partnership:    € 15,900 for one representative 
attending the event

   € 19,900 for two representatives 
attending the event

The high demand of infrastructure flexibility and global 
access on data and applications opens up new future 
business opportunities to service provider. 
This is the premise of the HOSTING & SERVICE 
 PROVIDER SUMMIT 2016. Opportunities as well as chal-
lenges for the target groups are discussed, focusing on 
business oriented point of views. The highlight is the 
awarding of the Hosting & Service Provider Awards 
2016.  

 
nd / 13rd May 2016  

Villa Kennedy, Frankfurt a. M.
 

participants:   management representatives

Colocators, internal service 
providers of big size companies and 
system houses

Partnership*: Premium: 19,500   
  Basic:  9,500

Enterprise Mobility is management critical to the suc-
cess of a company. It has become a trademark of high-
capacity, modern organizations. The »ENTERPRISE 
 MOBILITY Summit 2016« deals with the application in 
front and backend, as well as device and infrastructure 
management and validation of the mobile data.
Highlights: exclusive results of the enterprise mobility 
survey and the granting of the Enterprise Mobility 
Awards 2016

 
th / 7th October 2016 

Villa Kennedy, Frankfurt a. M.
 

participants:
 Operating companies & public 
authorities and IT service provider

 
 

Partnership*: Premium: 19,500   
  Basic:  9,500

All prices excluding VAT. *Co-marketing discount: You get a 10% discount on your partnership fee if you bail your VIP card contingent. Not valid for workshops, roundtables and best-practice lectures.

MOBILITY
ENTERPRISE 

AWARD  2016
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Datacenter Day, Intensive trainings, Corporate events www.akademie.vogel-it.com

W  Intensive Training 

W  Datacenter Day

To exell in presenting, you need to have three basic competences: 
Perception, Performance, Content. 
»Speak – Present – Sell« is an innovative presentation training that communicates  exactly 
this expertise, so that you’ll reach the next level of your presenting skills. Voice, body 
 language and contents are combined with the approved tools of the art of presentation, 
speech and spectacle. 

How can computer centres meet the rising requirements with regards to flexibility, 
efficiency and security? This is currently the most discussed question among  
operators of computer centres.  Apart from the optimization of the datacenter 
business, the strategic point of view focusses the computer centre planning, 
modernization and consolidation.
That’s why we host the DATACENTER DAY again in 2016 – with top-class keynotes, 
best practices, technology outlooks, workshops, think-tanks and an accompanying 
exhibition. It provides the ideal platform to present your innovative solutions and to 
show your references to an interested audience. Here, you have a great opportunity 
for networking and getting into direct contact with your target group This is where 
you meet the experts and peers with high expertise who have visions, develop 
concepts, offer alternatives and bring the technology a big step forward.
Additional highlights of the event: exclusive results of the Datacenter survey 2016.

 
Vogel Convention Center VCC

operators, service providers
   IT: IT manager/CIOs, IT operations, server & system 

manager
Partnership*: Premium: 8,900   

  Standard: 4,400 
  Basic: 2,000 
* May be subject to alterations, all fees in €, VAT excl. 

W  Corporate Events
You want to present your products & solutions 
on your own roadshow – without other product 
partners – to your existing and future clients? 
But you don’t have the capacities and coverage to do it?  
Due to your needs and requirements, we take care of the practical planing, detailed 
 realization and performance of your roadshows. Qualified event consulting, detailed 
cost budgeting and highly prospects of success is self-evident.

STUDY
2016



PRINT ONLINE EVENT Services

 43Services
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Services

Market research www.it-business.de

You like to know…
…what your target group thinks?
…what they purchase?
…how they decide? 

We provide the basis for the optimization of your product 
and sales strategy via market research. The users of 
the Insider portals are questioned via our online market 
research tool about their products, solutions and ser-
vices. To reach a representative number of partcipants 
the survey is supported with a promotion package on 
the corresponding website.

Online readers’ survey Rate

12,500

All rates are quoted in € excl. VAT

Example: Dell online readers’ survey
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Less wasted circulation for your direct 
marketing campaigns 

IT-BUSINESS possesses a well nurished data bank with 
over 30.000 adressesin the IT channel. We‘re able to 
 select directly your requested adresses. Make usage of 
the know how of a successful B2B publishing house for 
the distribution of your advertising mailings!The packa-
ging and delivery by post of your mailing can be organi-
sed by our lettershop service provider.  

Example rate

Mailing an 10.000 Adressen 

1,700

1,890

10.000 selektierte Adressen  
Price per adress: 0.50 €

3,000

Postage: 0.25 € per letter 2,500

In total 9,090

All rates in €, excl. VAT
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Offprints, ePrints & publication licences www.it-business.de

IT-BUSINESS is well-established in reporting with high-
est editorial quality and credibility. A contribution about 
your company is thus of high importance for you. You 
are able to buy a publication licence for editorial artic-
les in order to use them as image promotion. 

Offprints, ePrints & publication licences

Netzwerkmarkt 
massiv im Umbruch

Procurve, 3Com, H3C und Tipping Point sind in HP Networking vereinigt. Was das 

für Partner – und Wettbewerber – bedeutet, weiß Channel-Chef Stefan Morbusch.

www.it-business.de►  Transtec und Lynx künftig vereint   S. 11 ►  Die neue Trademail startet durch   S. 12

20. JAHRGANG | € 6,– ISSN 1864-0907 FACHZEITSCHRIFT FÜR DEN IT-MARKT NR. 19, 13. – 26. SEPTEMBER 2010

I N  D I E S E R  A U S G A B E

Speichern im Netzwerk

MEHR DISTRIBUTION WAGEN

Rombus-Chef Ralph 
Koch fokussiert 
das Wachstum der 
 Distribution.

��SEITE 28

TIPPS VOM EXPERTEN

Jürgen Stauber von 
Computacenter rät 
zur richtigen Out-
sourcing-Strategie.

��SEITE 46

Storage as a Service 
(STaaS) liegt im 
Trend, denn davon 
profitieren sowohl 
Service-Anbieter wie 
deren Kunden.
 

��SEITE 66

B U S I N E S S  S C O U T

AB IN DIE TONNE

Von Windows XP 
zu Windows 7 – ein 
 Migrationsbericht 
aus der Praxis. 

��SEITE 72

VIRTUALISIERUNGS-TREFF

Edwin Sternitzky 
erläutert die Schwer-
punkte der kommen-
den Citrix-Events.

��SEITE 14

►   Alles zum Thema Security im beiliegenden Kompendium.Special P
ublic

atio
n

Copy Rate

2 
p

ag
e 1,000 Ex. 550

2,000 Ex. 600

5,000 Ex. 720

10,000 Ex. 860

4 
p

ag
e 1,000 Ex. 750

2,000 Ex. 850

5,000 Ex. 1,020

10,000 Ex. 1,320

ePrint (PDF) rate

Basis:  
printed article in a guide

graphics

company’s logo

480
per article

Basis:  
online article published on an insider website

185  
per article

graphics

article

company’s logo

780 
per article

websites free

In addition to your ePrint we offer you the possibility to 
get your offprints printed on paper (min. 1,000 copies)

Formate: DIN A4
Paper:  135 g picture print shiny
Print: 4/4 coloured euroscala

All fees in €, VAT excl. Other and more copies on request.  
Please ask for an individual offer. 
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Managed Services 
iTeam und Acmeo machen ihre 
Partner fit für die IT-Services der 
Zukunft. > 14

Fachkräfte gesucht
Wie Systemhäuser im harten Kampf 
um die richtigen Mitarbeiter punkten 
können. > 34

Brilliant unterwegs
Das Acer Aspire V Nitro ist 
eines der ersten Notebooks 
mit 4K-Display. > 46

> 51

Mit einem „proaktiven Vertriebsansatz“ will Geschäftsführer 
Björn Siewert den Bergheimer Distributor als Alternative zu 
den großen Broadlinern profilieren. > 22

Siewert & Kau und 
das Lösungsgeschäft
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Specialised congresses & summits



Inform – Activate – Develop
 

You want to reach the people in the markets with your message? With our slogan 
inform – activate – develop Vogel Business Media supports for over 125 years compa-
nies in specialized industrial sectors as professional B2B communication partner.  

 
In the anniversary year we publish the special publication   
„VERNETZTE WELTEN. MEDIEN. MÄRKTE. MENSCHEN.“.  
Make use of the strong awareness of this special occasion! 

Please find more information: www.media.vogel.de/125-jahre-vogel

GEBRAUCHTWAGEN

PRAXIS

Vogel IT-Medien GmbH | August-Wessels-Str. 27 | 86156 Augsburg | Telefon 0821 21 77-0 | www.vogel-it.de
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